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BHA: The Company 

Å BHA is an alternative investor research company that fund managers use to acquire up-to-date 
information on where alternative investor dollars are being allocated.

Å BHA determines, through one-on-one phone interviews, άǿƘŜǊŜ ǘƘŜ ƳƻƴŜȅ ƛǎ ŀƴŘ ǿƘŜǊŜ 
ƛƴǾŜǎǘƻǊǎ ŀǊŜ ƭƻƻƪƛƴƎ ǘƻ ŀƭƭƻŎŀǘŜΦέ BHA collects this information in the form of an Investor 
Mandate Profile. BHA updates Investor Mandate Profiles every 90 days.

Å .I! ŀƴŀƭȅǎǘǎ ǳƴŎƻǾŜǊ ŀƴ ƛƴǾŜǎǘƳŜƴǘ ŦƛǊƳΩǎ ǇǊƛƳŀǊȅ ŎƻƴǘŀŎǘΣ ǘƘŜ ŦǳƴŘ ƳŀƴŀƎŜǊ ǘȅǇŜΣ ǎǘǊŀǘŜƎȅΣ 
and other pertinent manager criteria sought. 

Å .I!Ωǎ ƛƴǾŜǎǘƻǊ ǊŜǎŜŀǊŎƘ Ƙŀǎ ƘŜƭǇŜŘ ƻǾŜǊ олл ƘŜŘƎŜ ŦǳƴŘΣ ǇǊƛǾŀǘŜ Ŝǉǳƛǘȅ ŀƴŘreal 
estatemanagers identify and target alternative investors that are a fit for their firm and their 
strategy.

Å Fund managers use BHA analysts for investor research, lead generation and sales/marketing 
support
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BHA: Changing the Marketing Paradigm

BHA Changed the Third-Party Marketing/Placement Agent Paradigm 
First, the BHA research model is investor-focused. BHA approaches investors as a neutral, unbiased party, with the 
goal of understanding their mandates, and the criteria they seek in fund managers. BHA does not pitch, spin or try 
ǘƻ ǎŜƭƭ ŀƴȅǘƘƛƴƎ ǘƻ ǘƘŜ ƛƴǾŜǎǘƻǊǎΧ.I! ŀƴŀƭȅǎǘǎ Ƨǳǎǘ ƭƛǎǘŜƴ ǘƻ ǿƘŀǘ ǘƘŜȅ ǘŜƭƭ ǳǎ ǊŜƎŀǊŘƛƴƎ ǿƘŜǊŜ ŀƴŘ Ƙƻǿ ǘƘŜȅ ǿŀƴǘ ǘƻ 
invest their money.

Second, we changed the business model for fund managers from long-term contracts coupled with exorbitant 
success fees to a cost-ŜŦŦŜŎǘƛǾŜ ŀƴƴǳŀƭ ǎǳōǎŎǊƛǇǘƛƻƴ ƳƻŘŜƭΦ .I!Ωǎ ǎŜŎǊŜǘ ǿŜŀǇƻƴ ƛǎ ǘƘŜ ŦŀŎǘ ǘƘŀǘ ƻǳǊ ŀƴŀƭȅǎǘǎ ǘŀƭƪ 
with investors every 90 days to update their Investor Mandate Profiles.

���,���[�•���s���o�µ�����š�}�����o�š���Œ�v���š�]�À�����/�v�À���•�š�}�Œ�•���/�•������FreeService (the managers pay a subscription service)
By spending 15-30 minutes on the phone with a BHA analyst, investors can use BHA to help source fund managers 
who are a Ŧƛǘ ŦƻǊ ǘƘŜƛǊ ƳŀƴŘŀǘŜǎΦ .I! ƘŜƭǇǎ ƛƴǾŜǎǘƻǊǎ ŦƛƭǘŜǊ ƻǳǘ άǘƘŜ ƴƻƛǎŜέ ƛƴ ǘƘŜ ƳŀǊƪŜǘǇƭŀŎŜ ŦƻǊ ŦǊŜŜΦ 

.I!Ωǎ ǇǊƻŦƛƭƛƴƎ ǎƻŦǘǿŀǊŜ ŎǊƻǎǎ-ǊŜŦŜǊŜƴŎŜǎ ƛƴǾŜǎǘƻǊǎΩ ǇǊƻŦƛƭŜǎ ǿƛǘƘ ǇǊƻŦƛƭŜ ŎƘŀǊŀŎǘŜǊƛǎǘƛŎǎ ƻŦ ƻǳǊ ŦǳƴŘ ƳŀƴŀƎŜǊ ŎƭƛŜƴǘǎ 
to determine precise matches for our clients. 

When we have a match, we forward a fresh, accurate, in-depth investor profile, which has been updated in the 
previous 24-48 hours, to our fund manager clients. This is considered a qualified lead.


